Step by step guide to Raising Finance
1. Review existing financial information, projections and other appropriate information in connection with the business;
2. Consider this information and discuss the future alternative strategies for the business;

3. Consider in conjunction with the client, the funding requirements of these alternative business strategies and to advise on appropriate sources of finance;  
4. Advise on the information to be provided to these potential sources of finance;

5. Prepare this information if necessary, and then circulating such information on the client’s behalf to the sources of finance identified in (c) above;

6. If necessary, meet with potential financiers along with the client and/or liaise with them on email/telephone/letter;

7. Lead or assist the client in negotiating the financier’s terms;

8. Provide additional advice and assistance during the raising of any necessary finance including advice on taxation issues which may arise.

